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Suzlion

Seeded, shaped and
scaled the Indian
wind market

1
The challenge for

wind

Unviable technology to
support growth

Unattractive commercially
to drive scale

Suzlon innovated
for...

1 Tailored technology: Market-defining
products for Indian conditions

—_—
2 New business model: End-to-end
delivery plus long-term wind parks
3 Manufacturing excellence: Vertically
integrated production base

4 Customer-first delivery: Reliability
and trust built into the offering

..growing the
Industry and...

100x scale-up to 56 GW I

3x headroom, to 1.1 TW ]

\_

20 GW manufacturing base ]

20x turbine size, to 5 MW I

..delivering e2e

growth

33%o share, 18 GW fleet

1 .
1,900 customers, 100 wind clusters
2 Two decades of mfg leadership
80% localisation + 2000 MSME suppliers

3 Differentiated model
E2E, GW wind parks, lifetime service

4 Tech leadership for India
20x turbine size, lowest carbon intensity




S u z I O n Deliveries (MW) 58% YoY Revenue (X Cr.) 549% YoY EBITDA (X Cr.) 63% YoY PAT* (X Cr.) 53% YoY

Strong Performance

Stronger Momentum 2456 16679 | 302 3163

10,851 2,072

1,550 1,857

710 6,497 1,029

714

FY24 FY25 FY26 FY24 FY25 FY26 FY24 FY25 FY26 FY24 FY25 FY26

*Note: Based on Consolidated Financials| Includes Deferred Tax Recognition
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Market
Evolution

1

World has entered an
electricity super-cycle with
2x growth by 2050

2.

3 )

Wind complements
dispatchability and helps
lower system LCOE

India one of the leaders with
5x growth by 2050

4

FDRE the new normal across
all customer segments

5

l

)

E2E integrated delivery to
drive scale and value creation




Dispatchability is the next
key value driver

Four structural
market shifts
powering the next
growth phase

= Wind naturally complements
solar through stronger evening
generation profile

= Wind + Solar + Storage
lowers system LCOE by
reducing storage and grid
requirements

= Auctions increasingly reward
firm & dispatchable power
value, not just generation cost

© SUZLON
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Building execution
capacity is a key unlock

= India requires 130+ GW of wind

capacity by 2030 for meeting non-
solar peak demand

Key execution bottlenecks
includes — land, manpower,
infrastructure and grid
connectivity

= Addressing these constraints is

critical to converting demand
into installed capacity

ALMM equalizing with
global frameworks

= India's ALMM frameworic
mirrors the direction of policy
across developed markets

Policies are actively incentivizing
domestic content in clean
energy manufacturing

Localized OEMs with deep
supply chains gain durable
competitive advantage

Large export opportunity
in sight

= Industrialization, electrification
and data center expansion
driving electricity growth

Geopolitical developments are
making energy security critical

Supply-chains diversification and
growing preference for
China + 1 sourcing destinations



Late Shri. Tulsi Tanti's Dream

"Be the best Renewable Energy
Company in the world”




“

-e

~ Wind first, fuj__stack RE

ons company’




Suzion 2.0 > Wind first, RE Technologies
full-stack RE solutions m | swon20

company -

Renewable Energy Landscape

“ /7
- e e NN . w = = @—

yV
Strategic outcome RE Tech: Wind + Solar + Storage + RE Solutions stack

Solar

e 5 Technology
“What we offer”

Storage

\________

EMS
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Suzion 2.0 - Wind first,

Suzion 1.0 Suzion 2.0

full-stack RE solutions | | g sl ok
company

<@ <@ <@ }

Storage — — — —

End to End Wind Solutions

M Wind ™ Solar M Storage Not offered today

yV
Strategic outcome End to End Solutions

©©©©©©©



Geographical Expansion

’____—_—_—_—_—_—_—_—_—_—_

Suzion 2.0 > Wind first,
full-stack RE solutions
company

South East Asia MENA Region

Europe +South America + Australia

» Geography
\§ “Where we sell”

India

Strategic outcome India + International: Global RE solutions footprint

©©©©©©©



Suzlon 2.0 > Wind first,
.
full-stack RE solutions ~ .

}ng% Technology

C O m p a ny “What we offer”

Value Chain Wind Equipment
“How we play” Wind Projects

RE Tech:
Wind + Solar + Storage +
RE Solutions stack

Energy Management Solutions

_____________________________________________________________

" RE Devo + RE Projacis + |
RE AMS: :
) ~ Endtoend

... pipeline ownership ]

Geography > HEEETTEEE  India + International:
“Where we sell” J . Global RE solutions footprint

Wind Project Development

© SUZLON



Suzion 2.0 aims to
reshape its business
by FY31 through five

measurable
enterprise ambitions

259%0+
CAGR

Revenue Growth

4090+
MARKET SHARE

India Wind

o

609%0+
BY FY31

Co-Dev Share

3+ GW
ORDER INTAKE

Exports

70+ GW
PORTFOLIO

RE AUM
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Suzion 2.0 -
5 Year Growth

DRIVER 01
RE Order Book

&

DRIVER 02
RE Sales







Suzlon 2.0 pillars are
centered around strong
growth by solving key
Industry challenges
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Challenges faced by customers

| WTGs not perfected for Indian conditions - real-world

power curve adherence is poor

No single OEM offers integrated solution (Wind + Solar

1 + BESS) - we are forced to switch OEMs and carry the

integration risk ourselves

One integrated stack. One technology
partner. Built for India.

~

&)

Wind anchored - unmatched depth with 30 years of field
operations data and experience

=)

One integrated technology portfolio across Wind, Solar, BESS

)

Made-in-India, made-for-India, resilient supply chain across
technologies

In-house Energy Management System —hardware and software
designed to work together

B

1
1
1
)

RE Tech
Integrated and

Engineered Tech
Solution for the project
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Execution bottlenecks related to site-
readiness

| Projects routinely delayed 6—-12 months due to land,

RoW, and connectivity issues

Securing grid connectivity is getting harder every year

| —the single biggest threat to the pipeline

Land, connectivity locked-in upfront.
Predictable delivery, every time.

~

>50% of land secured and early grid connectivity locked in
before execution begins, lower IDC

Captive control over Suzlon-developed sites — tighter discipline,
predictable cycles

&)

Co-development model — Suzlon brings de-risked pipeline, you
bring capital and offtake

Project sales evolve into long-horizon partnerships through
framework agreements, not transactions

t’§)
_

J
J
J
]/

RE DevCo
Shovel-ready projects

with end-to-end site
control
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RE DevCo

Long-term visibility
and a de-risked
development pipeline

Turning India’s development bottleneck into opportunity

Land acquisition Statutory CTU/STU grid
Struct:tu!‘al takes 12-18 clearances takes | connectivity takes
ekl months 6-12 months | 18-36 months

Secures wind-rich
land through local
relationships

Suzlon’s Solution

Decoupling of
development from execution

Pre-developed sites
before customer
commitment

Locks in grid
connectivity upfront

Maintains a portfolio of
shovel-ready
projects

.

Project
Execution
Cycle

Today
2-3 years

With RE DevCo

15-18 months

Only player with a unique combination of capabilities creating a differentiated platform

-

\

~
Integrated value chain

advantage

End-to-end integration
Development of land, clearances and
connectivity with in-house EPC execution
Domestic manufacturing base

In-house WTG manufacturing with
strong supplier ecosystem

)

_

Validated through 3 years of incubation
and pilot projects

3+ year co-development relationships
create visibility ahead of project awards

J

Structural advantage
on-site

"

Site expansion capabilities

« Wind site can host both wind + solar
(Hybrid) but not the other way around

Fungibility

All of Suzlon’s existing customers can
benefit from this structural advantage

~

)

i

3-5 years

of forward visibility

Only solution
to industry bottlenecks

Greater
volume pull
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Slow execution speed,
further challenged by need for FDRE

| Vendor ecosystem for RE projects is immature — reliable

EPC partners are hard to find

| Vendor capabilities siloed within Wind or Solar — almost

no cross-technology depth

| End to End full scope contracts hard to award —

splitting scope needs more bandwidth, slows growth

Full EPC contract. One partner.
Full RE stack.

t)

Wind EPC capability at scale — now extended to bundled Wind +
Solar + BESS FDRE delivery

=

DevCo pull-through — projects arrive with land and connectivity
already secured

2

Productionised execution — systematic compression of project
delivery cycle time

|

1)

&

Restores the option of full EPC contract to one partner — at
full scale

|

\_

/

RE Projects

Productionized, full-stack

project delivery
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RE Projects

Faster, fully de-risked
turnkey delivery

Suzlon 2.0 will take it wider and deeper

Suzion 2.0

Technology solutions

’f I (=)
Wind Solar BESS
Q o Y 4 v v,
Sites Infra Installations Grid Comm.

Project Capabilities

Expand addressable market by leveraging existing capabilities and infrastructure

Efficient and economical execution

© Project management

© Sub-contractor management

A _{
= l\ © Field service teams
l © SCADA + monitoring
Wind © Customer relationships
In

& Regulatory navigation

depidno Ajiqede)

o
L
L=
)
>
°
)
0
i
)
2
=
=
=
)
>
5
]

Existing
customer
relationships
act as a
natural
channel to
cross-sell

Full RE

Enhanced integrated value proposition




Complex, long-life OMS needs;
Non-core to the business

One AMS partner. One platform. For RE AM S

the full lifecycle.

" India's deepest wind AMS fleet — extended seamlessly to Solar \ - |

| OEMs may not exist for the 25-year asset life - OMS @) and BESS I Owa r S I n Ia S a rg e5t

quality is not up to the mark/ Spare availability issues /

3 gt igo s, technated — predicve matenance RE asset management

| Solar and BESS O&M with 3rd parties — OEMs not faliglelfes,lrIﬁ”ts S;C)tinenga S8 BeRlBals AEErEEg his e m n m n

partnering for full lifecycle )) , _

.. | franchise — across every
Multiple 3rd party OMS service providers per customer - ,ﬁf\D Continuous Upgradation through Value added products r n I r v
S

{ increased work for driving efficiencies across the & services, Reliable Engineering team

technology
........... ' ' ' ' R ' d life-extensi t end-of-life — relationshi
* [2=] )| No single O&M provider across technologies — integrated @ C;ft‘i)me;r‘gaz{‘W;rfaﬁ’;yens'on at end-of-lire — relationship
= energy management is impossible —

e y . y

© SUZLON




RE AM S Every MW sold . « Long term OMS visibility is integral to the turbine sales
creates locked-in Every MW commissioned enters the annuity base
Target AUM of 70+ GW _ revenue
4
32 GW MBAMS  Multi-brand expertise, 14 OEMs currently in AUM
TAM + Opportunity to grow the Renom AUM significantly
N\
4
Massive * Fully synergistic — Know-how, Infrastructure, Manpower

Solar + BESS AMS - 35 GW available within 50 km radius of existing sites

SSSSSS



International

A known name, turning
stronger: Expands the
market beyond India

© SUZLON

What Is Driving Electricity Demand?
1,299 GW
Strong demand
Total Wind I || .. e
ot c;:gci?;ta o - Industrialization, Electrification and Data center
(end 2025) expansion driving Electricity Growth

i RE Adoption rising

165 GW « Recent Ukraine & Middle East crises have led to
Energy Security becoming critical

Repowering supercycle

« Aging fleet, permitting & grid bottlenecks, efficient
technologies

Capacity Addition in
2025 — Highest ever

2,000 GW

Geopolitics + “"China-plus-one”
Est. Wind Installed
Capacity (by 2030)

« Diversification in sourcing, securing supply-chains,
partnering with preferred countries

Massive global opportunity Export Opportunity in Addressable Markets

21
19
18
] I

2027 2028 2029 2030

Additional Repowering Opportunity
at ~18 GW

(- N
Launching Blue Sky Platform with
) country/grid specific certifications
Readiness - o
Existing customer relationship with
6+ GW installations
N /
4 )
. Entry in select market with 3 GW
Establish order intake
N /
4 N
Becoming one of the leading player
Scale in each of the selected markets
\_ /
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Four integrated pillars
convert Suzlon's wind
depth into scalable
solutions, execution,
and annuity value

RE Tech

Wind

Continue to deliver market-defining turbines
— local & global Resilient supply chain,
cement leadership

Solar

One stop shop for customer for RE
integration for project risk management
Partner-sourced, asset-light

Leverage ecosystem

Storage

Tailored for India BESS solution. BESS Pack
Assembly + partnership for end use
application with optimum design

System Integration
Digital layer of energy management with
Suzlon hybrid controller + smart energy
management software

RE DeVCO ........................................

Predictable Project execution
Long-horizon partnership starting with
Joint Project Development

Secured Project Connectivity
>50% of land + early connectivity locked
in upfront Lowers late-stage execution risk

Reduce construction risk
De-coupling project development : Secure
site readiness before starting construction

Multi year Project Portfolio

large scale multi-GW and long horizon
customer partnerships for assured CoD for
year 3-4-5

© International: Wind-led entry — solid product + certainty of execution + long-term service

RE Projects

Wind EPC scale- Time compression
Crash Project Delivery Cycle time
Productionized execution (Decentralized
Organization design with empowerment)

FDRE EPC End to End Integration
leverage expertise of complex Wind EPC to
dive excellence in FDRE EPC. Single point
accountability for RE Project integration

DevCo Pull through for timely
completion

Ready projects with land + connectivity
Delivery certainty for customers

Reliable Vendor Ecosystem
Leveraging strong Vendor Ecosystem
across Wind, Solar and Storage

RE AMS

Single point multi-Brand Wind AMS
Lifetime AMS — Suzlon + multi-brand fleet
Value added products & services, Reliable
Engineering team

Responsive on ground Solar AMS
Leverage existing OMS setups of wind
clusters from 18 GW wind asset in service

Reliable BESS AMS
Quick TAT via pan-India service network
along with reliability in Warranty

Digital first, tech-enabled
Predictive maintenance

Lower failure rates, better uptime,
customer experience
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SUZIO“ We design for
performance
Technology and quality

Developing world-
class technologies in
India and Europe

In Brief

We keep advancing

We offer an
enhanced portfolio

beyond turbines

Leveraging experience
from the largest fleet in
India

We are advancing

"= from Wind to RE

solutions

Building the capabilities
needed for ongoing,
long-term success



SUZIO“ R&D Centers in Germany, Denmark and

Netherland
TEChHOIOgy Engineering capabilities in India
R&D Centers in Europe,
Detailed Engineering in Overall 400+ Professionals across 4 countries
India

State-of-the-art testing facilities for key
components

©©©©©©©
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Highlights from
the Last 3 Years

Selected achievements from a 2023

period of strong growth and
progress 20 GW

installed
worldwide,
across 17 countries

S144

Launch
Entry into 3 MW
class

Ve

Best T\
Turbine .
E

Award for S144

received by ‘Wind Power
Monthly’

2024 T

Hybrid Plant
Controller introduction

Repowering
workstream started for 2
MW turbines

S144: India’s lowest

carbon footprint
WTG

SUZLON

2025
suzLoN S
AI-powered
advanced tools Grid Simulator

incl. forecasting and

- _ developed to ensure product
predictive maintenance

grid compliance

Blue Sky Launch
at Madrid Wind Fair
For International

\ Blue 4

| SUZLON

= %?iurwrﬁissl(yf

First Turbine
Installation
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World Class
Technology

Our products are specifically
designhed for India — We
make India’s low-wind sites
techno-commercially
feasible

Developed in
Europe — Detailed,
and manufactured
in India

We have R&D centers in
Denmark, Netherlands
and Germany.

We optimize /
and manufacture [ %

in India.

High efficiency
balanced with
competitive costs

Rotor design is based on

high-efficiency drive trains.

We design to cover 80% of the Indian market - from remote locations to well-accessible wind parks

High performant
rotor blades

High lift profile blade
with flat back carbon
girder & advanced
aerodynamics.

Optimal for Indians
dust heavy air.

|

Local sourcing and a
robust supply chain

>80% local sourcing from
Indian Tier-1 suppliers for our
S120 and S144 turbines.

Making us less dependent on
global supply chain
disruptions.

Engineered to

minimize CO2 emissions

The S144’s 140 m lattice towers
use 100 tons less steel than a
competitor’s tubular tower.

2.5 less emissions due to use of
scrap-based, low-carbon steel.

Designed for a 25-year
extended service life.

Engineered for
grid compliance

Extensive expertise in grid
compliance and grid integration.

Advanced testing against site-
specific grid requirements,
including voltage, frequency, and
fault scenarios .

Trusted by
Indian and
international
grid authorities.
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Technical
Highlights

Driving wind energy
innovation

Our lightweight
lattice towers

Industry-leading hub heights
of up to 160 m

Innovative transition unit —
holding together lattice and
tubular sections

Easier Logistics compared to
equivalent tubular towers

Mo memezsa | i
e 1 Y i e .

Suzlon Hybrid Park
Controller

Inhouse developed

Allows for compliance with
Indian grid regulatory
requirements

Successfully

demonstrated: frequency
control, voltage regulation,
and reactive power control

mmmmmm
ssssssssssssss

S144 HTV - Suited for
harshest climates

= 5144 HTV (High Temperature

Variant) can operate in air
temperatures up to 52°C

= Soon be available for direct

ordering

= Existing S144 units can be

upgraded with an HTV
package

Wind turbine drone
inspection

= High-resolution images of
inaccessible areas

= Simultaneous capture of
RGB and thermal
imagery

= Inspection in both non-
operational and loaded
operating states




Grid Compliance
testing at
prototype site

During turbine design,

TEStI ng & we perform several tests, including:
va I idation = Blade life-cycle testing

We design for high = Grid Compliance testing
quality = Generator & Converter testing
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Our goal is to deliver best-in-class turbines, which requires

extensive and rigorous testing across all critical components and 1w g e == Generator &
systems ade testing meron P

in Baroda Converter testing
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Turbine Portfolio

We have developed a strong portfolio
over the past years

- 120 m
Our established
products
in 2-3 MW class
$120
MW Rating 2.10 MW
Hub Height 105-140 m

We repower smaller
turbines to this version

)
]

- P
o ] > LR
& G
X R R WA ARRLRRS
f A s ]
2 Bt
o, A

3.15-3.30 MW

105-160 m

The current go-to turbine for
India

\ ‘
S175 / $163 /
5x MW 6.x MW
120-160 m 119-149 m
Our new Low-wind sites Our new Mid — High Wind
flagship sites flagship
5.X First Turbine installed in May 2026 First Turbine installation in H1 2027
Blue Sky Platform

Our next

- generation product

under development



Minimal structural modifications

Easy repowering feasibility
review

siteinternal

Higher AEP through
repowering
1570/0 / Planning and Installa%n
/ Structur.'al Assessment

I

/ Statutory Requirements
Assess age, condition, and performance of existing turbine

Compare current annual energy production (AEP) vs expected

1. Initial Feasibility
Assesment & Business
newAEP
Analyze wind resource with updated measurements:

hub-height wind speed extrapolation

Case

turbulence intensity
—-  wakeeffects
Review land lease constraints
Evaluate grid connection limits
Estimate CAPEX vs ROI

2. Site Suitability for 120 *  Rotorclearance above ground

* Distance to neighboring turbines
Setback distances to roads, houses, power lines
Wake interactions
Noise requirements

Shadow flickerimpact
3. Permitting & Regulatory  check for additional approvals suchasbelow, ifapplicable
Approvals * En vironmentalimpact assessment
*  Noisepermit

Shadow flicker permit
Aviation clearance
Grid operator approval
Building permit

putmayexceedold export Capacity. The below

Repowering
the S88

50+9% AEP _
iImprovement possible

4. Grid Capacity & Larger power oyt
Compliance Check sha/lbechecked‘
*  transformer rating

Only minor structural modifications

S97 2.1 S120 2.1 S120 S120 .
Power  2.25
required, such as a tower adapter

S88 2.1 S88 2.1
SFS DFIG i
Clear feasibility checklist
' owerin _ _
o 1P ’ ring installation

assessment

Multiple repowering optio_ns available
for the S88 platform - increasing AEP by

up to 56%

© SUZLON



Portfolio of
Value-Added
Products

Enhancing our turbine
portfolio with innovative,
value-adding products

© SUZLON

Fleet Services

Suzlon provides lifelong
service support of wind
energy projects

15,000 MW service fleet
4,000+ field technicians

90%o repeat customers

Real-time SCADA data
available

Strong turbine connectivity
Data security is a key priority

Improves reliability,
flexibility, and operational
support

Power
Forecasting

Weather forecast and
SCADA data are merged

AI models trained with
data

AI models generate and
continuously improve
live and day-ahead
power forecasts

Predictive
Maintenance

Historic SCADA data is
analyzed using AI models

AI models learn the
normal operational
behavior

Anomalies are detected
in real-time

syzLon




Suzion
5.Xx MW
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Suzion 2.0
differentiates through
one accountable
partner across the full
RE lifecycle

Customer Value Proposition 01
One-stop shop for 100% of
customer RE needs

Customer Value Proposition 02
Lifetime service partner
across the RE portfolio

Customer Value Proposition 03
World-class products,
locally tailored

Integrated Wind + Solar + BESS

Asset Management Services across RE Portfolio

Global-grade tech, India cost base,
export-competitive economics

o
)\ 4

P
A

» Co-developed FDRE pipeline via DevCo — land +
STU + turnkey delivery

« RTC-shaped energy outcomes, not just MW
supplied

P
A\

 India's largest wind AMS franchise, extended
across Solar + BESS with international heritage

 Co-located portfolio management plus repowering
and life-extension at end of life

* Proven international R&D and IP, deployed through
Indian manufacturing scale

« Reliable RE partner — local + global footprint




[ |

Suzlon 2.0 will create o

L] - . e -

Full-stack RE leadership India first, world next Customer centricity
v a I u e t h r 0 u h f u I I - St a C k Wind-anchored, Solar + BESS attached Lead India, build selective beachheads
g @ Strateglc « One platform: DevCo — Tech —  Reinforce India leadership position  Multi-year tie-ups with large customers

m r — Vectors Projects — AMS * Fuel growth with RE business « Provide scale & certainty of execution

Iea d e rs h I p I n d Ia - IEd * Lead the FDRE shift; - Global expansion for customers
4 own the lifecycle . AMS expanded to solar, BESS, multi-
« Margin uplift from brand

bundling + annuity

Wind heritage Tech & R&D Industrial base Balance sheet

expansion and
customer-centric

@2 Fou ndationa| » Deepest India wind track * Next-gen WTG platform  India-anchored mfg * Net-cash fuel for
m ( \‘_} T, record - In-house BESS firmware, « Resilient supply chain new BU initiatives and Global
exec u I O n Ca pabl lities #1 Wind AMS fleet EMS expansion

© SUZLON



RE DevCo RE Tech RE Projects RE Asset Management

Shovel Ready Projects Integrated RE Solution End-to-end projects engine Lifetime annuity engine
Pipeline (next 5-yr RE) 25+ GW Firm RE orderbook% 25% Co-Dev share 60% Market Share: Wind AUM (cum.) 40%
Forward Contract 3-5yr Wind Export Revenuel 15% FDRE EPC Coverage w";::;;f” Market share: Solar + BESS 15%
Wind Market Size 15+ GW Storage approach it enabl_ed Execution speed Reduced PDC Operating Model Digital first

: 5 : Manufacturing 5 : : : |
it e e R ; ................................... ; ) | e ............................... | | e
: : 40%+ Solar approach Asset-light . Additional Upside Repowerin Enabling Solutions VAS, VAP, EMS

(FY31 installations) i S A i S ] ; S

Land + Connectivity Resilient Supply Chain Single end-to-end Solutions Provider Multi-tech, Multi-brand

1. % of Total Wind Revenue

© SUZLON



Suzion 2.0
5 Year Ambition

259%0+
CAGR

Revenue Growth

4090+
MARKET SHARE

India Wind

o

609%0+
BY FY31

Co-Dev Share

3+ GW
ORDER INTAKE

Exports

70+ GW
PORTFOLIO

RE AUM
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Disclaimer

This presentation and the accompanying slides (the "Presentation”), has been prepared by Suzlon Energy Limited (the "Company”),
solely for information purposes and DOES not constitute any offer, recommendation or invitation to purchase or subscribe for any
securities, and shall not form the basis of or be relied on in connection with any contract or binding commitment whatsoever in any
jurisdiction. The Presentation is not intended to form the basis of or to be relied upon as aavise to any investor or any investment
decision by a prospective investor. No offering of securities of the Company will be made except by means of a statutory offering
document containing detailed information about the Company.

This Presentation has been prepared by the Company based on information and data which the Company considers reliable, including
information derived from public sources that has not been independently verified. no representation or warranty, express or implied,
whatsoever, [s being made in relation to the correctness, accuracy, reliability, completeness, or fairness of the information, conclusion or
opinions expressed herein. The financial information included in this presentation is preliminary, unaudited and subject to revision upon
completion of the Company’s closing and audit processes. No representation or warranty whatsoever is given in relation to the
reasonableness or achievability of any projections contained in the Presentation or in relation to the bases and assumptions underlying
such projections and you must satisfy yourself in relation to the reasonableness, achievability and accuracy thereof.

Certain matters discussed in this Presentation may contain statements regarding the Companys market opportunity and business
prospects that are, individually or collectively, forward-looking statements. Such forward-looking statements are not guarantees of
future performance and are subject to known and unknown risks, uncertainties and assumptions that are difficult to predict. These risks
and uncertainties include, but are not limited to, the performance of the Indian economy and of the economies of various international
markets, the performance of the wind power industry in India and world-wide, the Companys ability to successfully implement its
strategy, the Companys future levels of growth and expansion, technological implementation, changes and advancements, changes in
revenue, income or cash flows, the Companys market preferences and its exposure to market risks, as well as other risks. Inevitably,
some assumptions will not materialize, and unanticipated events and circumstances may affect the ultimate financial results. The

Company’s actual results, levels of activity, performance or achievements could differ materially and adversely from results expressed in
or implied by this Presentation. The Company assumes no obligation to update or revise any forward-looking information contained in
this Presentation to reflect events or circumstances that arise after the date made or to reflect the occurrence of unanticipated events.
Any forward-looking statements and projections made by third parties included in this Presentation are not adopted by the Company
and the Company is not responsible for such third-party statements and projections. Any liability in respect of the contents of, or any
omission from, this Presentation is expressly excluded,

No responsibility or liability is accepted for any loss or damage howsoever arising that you may suffer as a result of this Presentation
and any and all responsibility and liability is expressly disclaimed by the Management, the Shareholders and the Company or any of
them or any of their respective directors, officers, affiliates, employees, advisers or agents.

No offering of the Company’s securities will be registered under the U.S. Securities Act of 1933, as amended (the “Securities Act”).
Accordingly, unless an exemption from registration under the Securities Act is available, the Company’s securities may not be offered,
sold, resold, delivered or distributed, directly or indirectly, into the United States or to, or for the account or benefit of, any U.S. Person
(as defined in regulation S under the Securities Act).

The distribution of this document in certain jurisdictions may be restricted by law and persons into whose possession this presentation
comes should inform themselves about and observe any such restrictions. Any failure to comply with these restrictions may constitute a
violation of the laws of such jurisdiction.
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